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Leverage the power of 
an Accelerated Death 
Benefit Rider1 to add 
living benefits to a life 
insurance policy.
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Chronic, critical and terminal: The basics 
Your clients are likely to better understand the benefits of an Accelerated 
Death Benefit Rider (ABR) if they know the basics of life-changing illnesses. 
For ABR purposes, there are three types. It’s important to note, however, 
not all illnesses listed below may be covered by every ABR.

1. A chronic illness can usually be treated but not often cured. The 
illness limits a person’s ability to function on a day-to-day basis or 
requires ongoing medical care, or both. Some of the more common 
chronic illnesses are arthritis, Parkinson’s disease, chronic obstructive 
pulmonary disease (COPD) and chronic kidney disease.

2. A disease is considered a critical illness when an abrupt change for 
better or worse may be anticipated with reasonable certainty, or  
there is a danger of death. Some common critical illnesses are  
Alzheimer’s disease, kidney failure, cancer, heart attack and stroke.

3. A terminal illness is a non-correctable illness or physical condition 
which is reasonably expected to result in death within 12 months  
of diagnosis.

What are the chances of surviving?
Fortunately, the chances of surviving a major illness are improving. However, 
the costs associated with battling an illness can be detrimental to individuals 
that do not have the financial reserves to fund recovery. An ABR can be the 
resource your clients need to help them maintain financial stability and get 
back on their feet quickly after recovery. 

What are the chances 
of getting ill?

Nearly half of all adults in the 
US—117 million people—had 
one or more chronic health  
conditions in 2012.2

1.5 million heart attacks occur  
every year in the US—that’s 
about one every 20 seconds.3

In 2015 there will be an estimated  
1,658,370 new cancer cases in 
the US.4

7.1 million: the number of  
people aged 65 and older 
estimated to have Alzheimer’s 
disease by 2025.5

Every 40 seconds an American 
suffers a stroke.6

Life insurance

A life insurance policy 
with an ABR can reduce 
the financial burden 
placed on your clients in 
the event they become ill. 
It can be your clients’ first 
line of defence during a 
very stressful time.

Two ways your clients can reduce risk

Lifestyle improvements

Your clients can potentially reduce 

their risk of becoming ill by:

•	 Exercising more

•	 Improving their diet

•	 Quitting smoking,  
if they smoke

•	 Reducing their  
alcohol intake, if  
they drink

1 2

68% 
chance of 
surviving cancer

4

Nearly 

83% 
chance of surviving  
a stroke7

The 5-year relative survival rate for 
all cancers diagnosed in 2004-2010.

The yearly survival rate of people in 
the US who have a stroke.
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Unleash the power to expand coverage 
Some clients may think they need to die before a life insurance policy produces any kind of benefit (typically in the 
form of a death benefit payout to their beneficiaries). Your clients may not know there is a way to put the certifcate 
to work while they are still alive. 
 
An ABR provides the option of receiving an accelerated death benefit payment if your client is diagnosed with an 
eligible illness. Your client can use part of the death benefit to cover medical costs or anything else they choose. 
There is no restriction on how the money can be used. This payment could significantly ease the financial burden 
facing their families at a very difficult time or help with recovery.

An ABR is a powerful tool for clients concerned about developing a life-changing illness.

How to sell ABR  
Demographic details How to position ABR

Millennials 
New Consumers

Generally aged 18-34, this is the largest living  
generation in the US8

Selling to this group is challenging because they 
may neither have the ability to pay for an ABR, nor 
much interest in it

Many may feel the prospect of developing a 
life-changing illness is remote, and therefore don’t 
think they need an ABR

Remind them health conditions can change,  
especially as they age

In fact, 1 in 4 20-year-olds will become disabled 
before they retire9

Sell ABR as a value-added benefit to a term life 
insurance product - a relatively affordable type of 
insurance for this demographic

Generation X 
Sandwich  
Generation

Typically, Gen X consists of those aged 35-54

Many older Gen X are sandwiched between the 
care demands of their aging parents and those of 
their own children

Looking to meet everyday living expenses while 
growing their savings (travel, retirement,  
emergency funds)10

ABR with a term life insurance product can be an 
attractive option for clients sandwiched between 
aging parents and young children

Universal life insurance, on the other hand, can 
provide cash value growth for a rainy day while 
the ABR can provide emergency funds in the event 
your client gets sick

Boomers/ 
Seniors  
Mature Consumers

Generally speaking, Boomers/Seniors are aged 55 
and older

Concerned they will outlive their resources or get 
sick along the way

Extremely worried about being able to afford  
medical expenses should they arise11

Health is a major concern and an ABR can help in 
the event of a life-changing illness

Pair ABR with a participating whole life insurance 
product for pre-retirees looking to grow their 
retirement savings

As for Boomers/Seniors most interested in estate 
planning, consider matching an ABR to a single 
premium whole life insurance product instead, to 
potentially assist with wealth transfer after they die
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For contracting inquiries with Foresters visit:
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ABR highlights
Chronic Illness
•	 Diagnosed by a physician as permanent, unable to perform at least 2 of the 6 activities of daily 

living for at least 90 days OR a severe cognitive impairment

•	 For any 12-month period, can accelerate up to 24% of the eligible death benefit at the time of 
the initial chronic illness claim

 
Critical Illness
•	 Life threatening cancer, myocardial infarction (heart attack), stroke, advanced Alzheimer’s  

Disease (before age 75), end stage renal failure, major organ failure, ALS

•	 Can accelerate up to 95% of the eligible death benefit at the time of each critical illness claim 
to a maximum of $500,000

 
Terminal Illness
•	 Non-correctable illness or physical condition which is reasonably expected to result in death 

within 12 months of diagnosis

•	 Can accelerate up to 95% of the eligible death benefit at the time of terminal illness claim to a 
maximum of $500,000
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Foresters Financial and Foresters are trade names and trademarks of The Independent Order of Foresters  
(a fraternal benefit society, 789 Don Mills Road, Toronto, Canada M3C 1T9) and its subsidiaries. 
Products underwritten by the Independent Order of Foresters.

1  Accelerated Death Benefit Rider (ABR) is not available on Foresters PlanRight or Foresters Prepared. Foresters 
products and their riders may not be available or approved in all states, and state variations may apply. ABR is not 
available in CA or CT. ABR is not available for certificates issued with a base face amount of less than $20,000. On 
certificates issued: (A) where the insured’s issue age is over 75 (80 for Foresters Your Legacy); or (B) sub-standard, 
then Terminal Illness coverage is the only ABR coverage issued.

2 Chronic Disease Overview. Centers for Disease Control and Prevention.  
http://www.cdc.gov/chronicdisease/overview/index.htm

3 Heart Attack Statistics. http://www.allheartattack.com/statistics.php 
4 Cancer Facts and Figures 2015, American Cancer Society
5 2014 Alzheimer’s Disease Facts and Figures 2014. Alzheimer’s Association  

https://www.alz.org/downloads/Facts_Figures_2014.pdf 
6 2013 Heart and Stroke Statistical Update, American Heart Association
7 National institute of Health, https://www.nichd.nih.gov/health/topics/stroke/conditioninfo/pages/risk.aspx
8 Pew Research Center Tabulations of U.S. Census Bureau population projections released December 2014
9 U.S. Social Security Administration, Fact Sheet February 7, 2013
10 LIMRA and Epsilon Middle Market Life Insurance Segmentation, May 2014
11LIMRA, Trillion Dollar baby – The sales potential of the U.S. Underinsured Life Insurance Market in 2011


